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Z.,[63] patterns
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Kish-doto[68] 2008 1 Investigation of four dimensions of psychiatrists'
prescribing practices for antiepileptic drugs
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physicians

Orlowski[83] 1992 Influence of interactions with pharma on physicians’
prescribing patterns

Osborn[84] 2009 Effect of ethical guidelines on decision-making regarding
the relationships with the pharma industry

Oshikoya[85] 2011 Drug information sources and their influence on drug
prescribing behavior

Othman[86] 2010 Attitudes and beliefs of physicians towards information
provided by pharmaceutical representatives

Pedan[87] 2011 Influence of interactions with pharma on physicians’
prescribing patterns

Pinto[88] 2007 Physicians’ intent to comply with the AMA’s guidelines
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